















































































































































ADVERTORIAL

DEPARTMENT
OF HEALTH
WESTERN CAP.

NEW REHABILITATION CENTRE OF
EXCELLENCE TO OPEN IN SEPTEMBER

L1]

For the past year a section of the premises of Lentegeur Psychiatric Hospital in
Mitchells Plain has been a buzzing hive of building activity. Now there’s a new buzz
- a buzz of anticipation and excitement, because the new facility for the Western
Cape Rehabilitation Centre (WCRC} is about to open its doors to the public.
Formed from the amalgamation of the Conradie Spinal and Comprehensive
Rehabilitation Unit and the Karl Bremer Rehabilitation Unit, the new WCRC
promises to be the best rehabilitation centre in Africa, write Health Western Cape’s

Heidi Bartis and Vernon de Vries.

D uring a presentation of the Healthcare 2010 framework 1o a group of
stakeholders in November 2002, Head of Health Western Cape
Professor Cralg Househam said that ‘tough decisions now will vield
positive results later’. One of those tough decisions had been taken in
March 2002 by the Western Cape Cabinet, when it decided to relocate the
Conradic Behabilitation Hospital from Pinelands, its home for nearly -0
vears, o Mitchells Plain.

. .. the approach of fierce
resistance has changed to a
spirit of mutual cooperation
and enthusiasm’













































































































































































































































































































OF TR¢

TISAis a flexible, customer-oriented organisation,
specifically in regard to the services it delivers and
financial incentives it oversees. For instance, in 2001
the export sectors prioritised by TISA realised
R15.8bn in trade growth. In addition, South Africa’s
manufacturing sector gained R4.7bn in fixed inward
investment. Clearly TISA plays a guiding rote in the
promotion of South Africa as a leading, internationally
competitive business destination.

Doorway to Busineass

As the central point of contact for anyone interested in
investing in South Africa, TISA offers the following
services:

+ information on the various investment sectors and
industries within South Africa

= Facilitation of inward investment missions,
including travei itineraries and movement within
the country

* Introduction to potential joint-venture partners

«  Consultation on the prevailing regulatory environment

+ Introductions to relevant stakehoiders in the private
and public sectors

+ Information on tax incentive packages

+  Assistance with work permit applications

+  Guidance with plant/ site locations

« Logistical support for relocation

+ Dedicated aftercare services

* Input into policy formulation on investment and
trade promotion.

The export process is sector specific, and sector
strategies offer the framework within which exports are
encouraged and incentivised. These strategies address
competitive issues and international best practice
standards regarding the product. TISA sector specialists
have a clear understanding of, and access to, the various
industries. Hence, they are able to provide sound advice,
recommendations and assistance - information that is
invaluable to the potential exporter.

TISA provides a customer care service for manufacturers,
a facility that offers information and

advice on current export processes and procedures,
To ensure enquiries are channelled to the relevant
spectalist organisations, the Customer Contact Centre
can be contacted on:

+27 (11) 254 9405
{International callers)
or 0861 843 384
{Local callers)

TISA is also mandated wilh developing small and BEE
exporters and to managing the Export Marketing and
Investment Assistance Scheme {(EMIA) as a key enabling
incentive. Through EMIA funding is provided to companies
for:

. Primary export market research

. Foreign direct investment research

. Exhibition assistance

. Outward-selling trade missions

. QOuiward investment recruiiment missions
. inward-buying trade missions

. Inward investment missions

. Assistance to industry specific sectors.

In addition, the formation of industry-based export
councils to assist exporters in reaching their targets is
promoted. The approach has been tailored to allow small
businesses, as well as artists and craftspeople, to form
an SMME Expart Council and an Arts and Crafts Export
Council, which are able to function as entry points for
first-time exporters. This ailows small businesses in any
sector to access the dti support structures and become
successful exporters.

the dti Customer Contact Centre
South African callers: 0861 843 384 | International callers: +27 11 254 8405
Website: www.thedti.gov.za











































































